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TWO SHOPS  AVAILABLE FOR RENT  
10x10 feet west facing  

Rent Rs.3500/-, Advance Rs.35000/- 
No.894/A , 27th Cross corner,

 4th Main Road,  Vidyaranyapuram, Mysore. 
Land mark near Sterling theatre, JP 
Nagar main road, left Parellel Road
9448872684
9900079871

UËvÀªÀÄ ¸ÀºÀPÁj D¸ÀàvÉæ ºÁUÀÆ ªÉÊzÀåQÃAiÀÄ ²PÀët ªÀÄvÀÄÛ ¸ÀA±ÉÆÃzsÀ£Á PÉÃAzÀæ (¤)
£ÀA. 86/1 ªÉÊ.J£ï.±ÀAPÀgÀ §qÁªÀuÉ, ²æÃgÁA¥ÀÄgÀ, ªÉÄÊ À̧ÆgÀÄ

¥ÀwæPÁ ¥ÀæPÀluÉ
UËvÀªÀÄ ¸ÀºÀPÁj D¸ÀàvÉæ ºÁUÀÆ ªÉÊzÀåQÃAiÀÄ ²PÀët ªÀÄvÀÄÛ ¸ÀA±ÉÆÃzsÀ£Á PÉÃAzÀæ (¤), 

ªÉÄÊ¸ÀÆgÀÄ EzÀgÀ DqÀ½vÀ ªÀÄAqÀ½UÉ ZÀÄ£ÁªÀuÁ ¢£ÁAPÀ¢AzÀ ªÀÄÄA¢£À 5 ªÀµÀðUÀ¼À CªÀ¢üUÉ 
ZÀÄ£ÁªÀuÉ £ÀqÉ¸À®Ä ¢£ÁAPÀ: 05.03.2026 gÀAzÀÄ UÀÄgÀÄªÁgÀ ̈ É½UÉÎ 09.00 UÀAmÉ¬ÄAzÀ ̧ ÀAeÉ 
4.00 UÀAmÉAiÀÄªÀgÉUÉ UËvÀªÀÄ ¸ÀºÀPÁj D¸ÀàvÉæ, DªÀgÀt, ªÉÄÊ¸ÀÆgÀÄ E°è £ÀqÉ¸À®Ä 
¤UÀ¢¥Àr¸À¯ÁVgÀÄvÀÛzÉ. ºÁUÀÆ F ZÀÄ£ÁªÀuÉAiÀÄ°è ¸Àà¢üð¸À®Ä EaÒ¸ÀÄªÀ CºÀð C¨sÀåyðUÀ¼ÀÄ 
£ÁªÀÄ¥ÀvÀæUÀ¼À£ÀÄß ¢£ÁAPÀ: 19.02.2026 jAzÀ 25.02.2026gÀªÀgÉUÉ ̈ É½UÉÎ 11.00 UÀAmÉ¬ÄAzÀ 
ªÀÄzsÁåºÀß 3.00 UÀAmÉAiÀÄªÀgÉUÉ ̧ ÀAWÀzÀ PÀbÉÃjAiÀÄ°è ̧ À°è¸ÀÄªÀÅzÀÄ. ZÀÄ£ÁªÀuÁ ªÉÃ¼Á¥ÀnÖAiÀÄ£ÀÄß 
J¯Áè CºÀð ¸ÀzÀ¸ÀågÀÄUÀ½UÀÆ gÀªÁ¤¸À¯ÁVzÀÄÝ, ºÉaÑ£À «ªÀgÀUÀ½UÁV ¸ÀAWÀzÀ ªÀÄÄRå 
DqÀ½vÁ¢üPÁjAiÀÄªÀgÀ£ÀÄß ̧ ÀA¥ÀQð¸À®Ä PÉÆÃgÀ¯ÁVzÉ. F ¥ÀæPÀluÉAiÀÄ£ÀÄß ̧ ÀAWÀzÀ jl¤ðAUï 
D¦üÃ¸ÀgïgÀªÀgÀÄ ¤ÃrgÀÄªÀ ZÀÄ£ÁªÀuÁ ªÉÃ¼Á¥ÀnÖAiÀÄAvÉ ¤ÃqÀ¯ÁVzÉ.

¸À»/- ªÀÄªÀÄvÁ.Dgï.
ªÀÄÄRå DqÀ½vÁ¢üPÁj

ANGEL KINDERGARTEN
Admission open for 

'kindergarten / Daycare
Tutorial and summer Camp 

enrollment started
Spoken English  Class

Spoken Hindi Class
6362375366
8197136369

CHANGE OF NAME
I PARVATHI D/O SOMA 

aged 27 years Resding at 
No. 3-15 Banpugudde house 
Kuddippady Post & Village, 

Puttu taluk, Dakshina 
Kannada declaring that I 

have Changed My  old Name 
PARAVATHI to New Name 
PAYAL U.S. before notary 

A.M. Sumithra on 17.02.2026

ºÉÆÃmÉ¯ï£À°è Cleaning PÉ®¸ÀPÉÌ 
ªÀÄ»¼ÉAiÀÄgÀÄ ¨ÉÃPÁVzÁÝgÉ.

§¯Áè¼ï ªÀÈvÀÛzÀ ºÀwÛgÀ ªÉÄÊ¸ÀÆgÀÄ

¨ÉÃPÁVzÁÝgÉ

9900661620

30x40 ºÉÆ À̧ R.T £ÀUÀgÀzÀ 
ºÀwÛgÀ, ¨É¯É: 40 ®PÀë

¸ÉÊlÄUÀ¼ÀÄ ªÀiÁgÀ®Ä PÉÆ¼Àî®Ä ¸ÀA¥ÀQð¹.
§£À±ÀAPÀj JAlgï ¥ÉæöÊ¸À¸ï 
ªÀÄºÁªÀÄ£É ¸ÀPÀð¯ï ºÀwÛgÀ, 

zÀlÖUÀ½î ªÉÄÊ¸ÀÆgÀÄ

¸ÉÊlÄ ªÀiÁgÁlQÌzÉ

9945042875

¥ÉmÉÆæÃ¯ï §AQ£À°è PÉ®¸À ªÀiÁqÀ®Ä 
ºÀÄqÀÄUÀgÀÄ ºÀÄqÀÄVAiÀÄgÀÄ ¨ÉÃPÁVzÁÝgÉ
B. ZÀAzÀæ±ÉÃRgÀ¥Àà ªÀÄvÀÄÛ ªÀÄPÀÌ¼ÀÄ

B.P.C rÃ®gïì, ̧ ÀºÀPÁgÀ ̈ sÀªÀ£À ¥ÀPÀÌ
100ft Road, Mysore-04

¨ÉÃPÁVzÁÝgÉ

8867386958

ºÉZï.¦. UÁå¸ï ¹°AqÀgïUÀ¼À£ÀÄß qÉ°ªÀj 
ªÀiÁqÀ®Ä ¸ÀéAvÀ DmÉÆÃ ºÉÆA¢gÀÄªÀ qÉæöÊªÀgï 
¨ÉÃPÁVzÁÝgÉ. ¸ÀA¥ÀQð¹: °l¯ï UÁå¸ï PÀA¥À¤
#27/2, N1/3 UËgÀßªÉÄAmï UÉ¸ïÖºË¸ïgÉÆÃqï,

£Àdgï¨Ázï, ªÉÄÊ¸ÀÆgÀÄ.

¨ÉÃPÁVzÁÝgÉ

9741595600

«ªÉÃPÁ£ÀAzÀ £ÀUÀgÀ 
¸ÀPÀð¯ï ¥ÉmÉÆæÃ¯ï §APï 
JzÀÄgÀÄ 1134gÀ ªÀÄ£É 

30x40 ªÀÄ£É 

ªÀÄ£É ¨ÁrUÉUÉ / ¨sÉÆÃUÀåPÉÌ

9844058155

1BHK EgÀÄªÀ 2 ªÀÄ£É 
¸ÁªÀðd¤PÀ ºÁ¸ÉÖ¯ï gÀ¸ÉÛ, 
C±ÉÆÃPÀ mÉPïì mÉÊ¯ïì ¥ÀPÀÌ, 
«zÁågÀtå¥ÀÄgÀA ªÉÄÊ¸ÀÆgÀÄ

ªÀÄ£É ¨ÁrUÉUÉ

8088027701
9731364065

40x60
zÀlÖUÀ½î

PÀªÀÄ¶ðAiÀÄ¯ï
¸ÉÊlÄ ªÀiÁgÁlQÌzÉ

9187486875

50x80
«dAiÀÄ£ÀUÀgÀ 4£ÉÃ ºÀAvÀ, 
(NPS ¸ÀÆÌ¯ï ºÀwÛgÀ)

PÀªÀÄ¶ðAiÀÄ¯ï
©°ØAUï ªÀiÁgÁlQÌzÉ

9187466030

PæãÙæÛàWÝÆ: ±Üor|¨Ü ÓÜíñÜ ´ÝÅ¯ÕÓ… AÔÔÕ 
±èÅyÜÍÝÇæíåÜá ÓÜ»ÝíWÜ|¨ÜÈÉ  PæÒàñÜÅ ÎPÜÒOÝ˜PÝÄWÜÙÜ 
PÜaæàÄ, ±èÅyÜÍÝÇÝ ÊÜááSÂÎPÜÒPÜÃÜ ÓÜíZ ÖÝWÜã 
PÜ®ÝìoPÜ ÃÝgÂ ±èÅyÜÍÝÇÝ ÓÜÖÜÎPÜÒPÜÃÜ ÓÜíZ, 
ËÐÜíåÜá ÎPÜÒPÜÃÜ Êæà©Pæ  ÓÜÖÜíåæãàWÜ¨ÜÈÉ  GÓ…GÓ…
GÇ…Ô Ë¨ÝÂ¦ìWÜÚWæ "´ÜÈñÝíÍÜ ÊÜê©œWÝX 
±æÅàÃÜOÝ PÝíåÜåÝìWÝÃÜ ÓÝ«Ü®Ü ±Ü¥Ü 100ÃÜ 
WÜáÄíåÜáñÜ¤' PÝ¿áìPÜÅÊÜá BíåæãàiÓÜÇÝXñÜá¤.

ñÝ±Üí CJ WÜáÃÜáÍÝíñÜ±Ü³ ̧ æÙÜáÛívÜX PÝ¿áìPÜÅÊÜá 
E¨Ý^qÔ ÊÜåÝñÜ®Ýw, GÓ…GÓ…GÇ…Ô ±ÜÄàPæÒ 
Ë¨ÝÂ¦ìWÜÙÜ iàÊÜÊÜåÝ®Ü¨ÜÈÉ Jí¨Üá ±ÜÅÊÜááSZor 
ÊÝX¨æ. D ±ÜÄàPæÒíåÜáÈÉ ±ÜÅ£íåæãŸº Ë¨ÝÂ¦ìíåÜáã 
EñÜ¤ÊÜá AíPÜ WÜÚÓÜ̧ æàPæíŸ WÜáÄíåÜá °̄oárPæãÙÜÛ̧ æàPÜá. 
ÖÝWÝ¨ÝWÜ ÊÜÞñÜÅ 70&80 AíPÜWÜÙÜ®Ý°̈ ÜÃÜã WÜÚÓÜŸÖÜá Ü̈á. 
»ÜíåÜá±ÜvÜ¨æ «æçíåÜáì©í¨Ü ±ÜÄàPæÒ ŸÃæíåÜá¸æàPÜá 
Gí¨Üá ÖæàÚ¨ÜÃÜá.

±ÜÄàPæÒíåÜáÈÉ EñÜ¤ÊÜá AíPÜ WÜÚÔ¨ÜÃæ ñÜí æ̈ ñÝÀá 
WÜÚWÜã Qà£ì ñÜÃÜáÊÜâ¨ÜÃÜ hæãñæWæ ¯àÊÜâ ÊÝÂÓÜíWÜ 
ÊÜåÝw¨Ü ÎPÜÒ| ÓÜíÓæ§WÜã JÙæÛ¿á ÖæÓÜÃÜá ŸÃÜáñÜ¤¨æ 
Gí¨Üá £ÚÔ¨ÜÃÜá. 

¹CJ ÊÜáígáÙÝ ÊÜåÝñÜ®Ýw, ÎPÜÒ| ÊÜÆíåÜá¨ÜÈÉ 
EñÜ¤ÊÜá ÓÝ«Ü®æ WÜÚÓÜ¸æàPæíŸ ÊÜááSÂ E¨æªàÍÜ©í¨Ü 
D PÝíåÜåÝìWÝÃÜÊÜ®Üá° H±ÜìwÓÜÇÝX¨æ. D 
PÝíåÜåÝìWÝÃÜ¨Ü ±ÜÅíåæãàg®ÜÊÜ®Üá° ÓÜ¨Üá±ÜíåæãàWÜ 
±ÜwÔPæãívÜá ÊÜåÝa…ì®ÜÈÉ ®ÜvæíåÜáÈÃÜáÊÜ ±ÜÄàPæÒ 
íåÜáÈÉ EñÜ¤ÊÜá AíPÜ WÜÚÓÜ¸æàPÜá Gí¨Üá ÖÝÃæçÔ¨ÜÃÜá.

¹BÃ…Ô ÊÜáÖÜ¨æàÊÜ PÜáÊÜåÝÃ…, ÓÜPÝìÄ ®èPÜÃÜÃÜ 
ÓÜíZ Ü̈ A«ÜÂPÜÒ hæãàÓǽ … AÇæPÝÕívÜÃ…, PÝíåÜáì Ü̈Îì 
bPÜRÃÝgá, E±Ý«ÜÂPÜÒ ÖÜÄàÍ…, ±èÅyÜÍÝÇÝ ÊÜááSÂ 
ÎPÜÒPÜÃÜ ÓÜíZ Ü̈ A«ÜÂPÜÒ ËÍÜÌ®Ý¥…, æ̈ç×PÜ ±ÜÄËàPÜÒPÜ EÊÜåÝ 
ÍÜíPÜÃ…, CÔJ ËgíåÜáPÜáÊÜåÝÃ…, ÍÝÇæíåÜá ÊÜááSÂ 
ÎPÜÒPÜÃÝ Ü̈ CWæ°àÔ ÊÜááñÜá¤, ËÐÜíåÜá ÎPÜÒPÜÃÜá ÖÝgÄ Ü̈ªÃÜá

WÜÊÜá®ÜÓæÙæ¨Ü ÓÜáÊÜá«ÜáÃÜ XàñæWÜÙÜ WÝíåÜá®Ü
¹.GÇ….ÓÝÌËá ÓÜÌÃÜÓÜíWÜÊÜá ÓÝíÓÜ¢£PÜ PÜÇÝ ñÜívÜ¨Ü 3®æà ÊÜÐÜì¨Ü PÝíåÜáìPÜÅÊÜá

ÊæáçÓÜãÃÜá: ®ÜWÜÃÜ¨Ü ¹.GÇ….ÓÝÌËá 
ÓÜÌÃÜÓÜíWÜÊÜá ÓÝíÓÜ¢£PÜ PÜÇÝ ñÜívÜ¨Ü 3®æà 
ÊÝÑìPæãàñÜÕÊÜÊÜâ ®ÜWÜÃÜ¨Ü hæGÇ…¹ 
ÃÜÓæ¤íåÜá ®Ý¨ÜŸÅÖÜ¾ ÓÜíXàñÜ ÓÜ»Ý¨ÜÈÉ  
Ÿá«ÜÊÝÃÜ ®ÜvæÀáñÜá.

E¨Üíåæãà®Üá¾S ±ÜÅ£»æWÜÙÜá ÓÜáÊÜá«ÜáÃÜ 
XàñæWÜÙÜ WÝíåÜá®Ü ±ÜÅÓÜá¤ñÜ±ÜwÔ¨ÜÃÜá. 
ŸÓÜÊÜÈíWÜ ÓÝÌËá, vÝ.ÃæàTÝ AÃÜáO…, 
WÜáÃÜáÃÝh…, ×ñæçÑ ®ÝWÜÎÅà, ±æÅàÊÜå… 
®Ý¨ÜÊÜáíåÜá, Ô.ñÜ®ÜáhÝ, ÊÜáígá®Ý¥Ü 

ÊÜáã£ì, hÝíåÜå…Õ  ²àoÃ…, ñæàhÝÊÜ£ 
ÖÝw¨ÜÃÜá. ÊæáàZÎÅà PÝíåÜáìPÜÅÊÜá 
¯ÃÜã²Ô¨ÜÃÜá.

PÜ®ÝìoPÜ ÓÜáWÜÊÜá ÓÜíXàñÜ ±ÜÄÐÜñ… 
ÊæáçÓÜãÃÜá ZoPÜ¨Ü A«ÜÂPÜÒ ®ÝWÜÃÝg Ë.¸æçÄ 
A«ÜÂPÜÒñæ ÊÜ×Ô¨ÜªÃÜá  ×ÄíåÜá ±ÜñÜÅPÜñÜì AíÎ 
±ÜÅÓÜ®Ü° PÜáÊÜåÝÃ…, ÓÜÊÜåÝg ÓæàÊÜPÜ Pæ.
ÃÜZáÃÝí ÊÝg±æàÀá, vÝ.ÃæàTÝ AÃÜáO…,  
±ÜÅ»Ý ÍÝÔ÷ hæãàÓÜáÂÆ, ¯àÃÝÊÜÄ 
CÇÝTæíåÜá ÓÜÖÝíåÜáPÜ PÝíåÜáì±ÝÆPÜ 

Cíi¯íåÜáÃ… ÊÜáígá®Ý¥… ÊÜáã£ì 
ÊÜááSÂ A£¦WÜÙÝX¨ÜªÃÜá. BíåæãàgPÜ 
ŸÓÜÊÜÈíWÜ ÓÝÌËá ÖÝgÄ¨ÜªÃÜá.

 C æ̈à ÓÜí¨Ü»Üì¨ÜÈÉPÜ®ÝìoPÜ ÊÜáPÜRÙÜ 
ÓÝ×ñÜÂ ±ÜÄÐÜñ… A«ÜÂPÜÒ  ÎÊÜÓÝÌËá, 
PÜÇÝ±æäàÐÜPÜ A»ÜíåÜå… PÜáÊÜåÝÃ…, PÜË 
EÐÝÃÝ~, ÃÜíWÜPÜËáì ÊÜáívÜÂ ÃÜÊæáàÍ…  
AÊÜÃÜ ÓÜÖæãà¨ÜÃÜÃÝ¨Ü B®Üí¨…, g®ÜaæçñÜ®ÜÂ 
´èívæàÐÜ®… A«ÜÂPÜÒ BÃ….ÆPÜÒ$¾O… AÊÜÃÜ®Üá° 
ÓÜ®Ý¾¯ÓÜÇÝÀáñÜá.

JWÜYqr®Ü ÖæãàÃÝo©í¨Ü 
ÓÜíXàñÜ PÝíåÜáìPÜÅÊÜáWÜÙÜ 
ÖæaÜcÙÜ: ®ÝWÜÃÝg Ë.¸æçÄ
ÊæáçÓÜãÃÜá: Jí¨Üá ÊÜÐÜì¨Ü ×í¨æ 
C¨æà ©®Ü I²BÃ…GÓ… (¸è©œÓÜPÜ 
ÖÜPÜáR ÓÝÌÊÜáÂ) QÃÜáPÜáÙÜ¨Ü ËÃÜá¨Üœ 
®ÜWÜÃÜ¨Ü GÇÝÉ ÓÜíXàñÜ ÓÜíÓæ§WÜÙÜá 
JWÜYqr¯í¨Ü ®ÜvæÔ¨Ü ÖæãàÃÝo, 
iÇÝÉvÜÚñÜ, PÜ®Ü°vÜ ÊÜáñÜá¤ ÓÜíÓÜ¢£ 
CÇÝTæ PæçWæãívÜ ©or PÜÅÊÜáWÜÚí¨Ü 
ÓÜíXàñÜ PÝíåÜáìPÜÅÊÜáWÜÙÜá ÖæaÝcXÊæ 
Gí¨Üá PÜ®ÝìoPÜ ÓÜáWÜÊÜá ÓÜíXàñÜ 
±ÜÄÐÜñ… iÇÝÉ«ÜÂPÜÒ ®ÝWÜÃÝg Ë.¸æçÄ 
ÖæàÚ¨ÜÃÜá.
íåÜåÝÊÜâ¨æà ÓÜ»ÝíWÜ|¨ÜÈÉ aÜÆ®ÜbñÜÅ 
ÊÜá£¤ñÜÃÜ ÖÝvÜáWÜÙÜ®Üá° ÖÝvÜ¸æàPÝ¨ÜÃæ 
®ÜÊÜá¾ ÓÜíÓæ§Wæ 15 ÓÝËÃÜ ÃÜã. 
±ÝÊÜ£ÓÜ¸æàPÜá Gí¨Üá I²BÃ…GÓ… 
ÖæÓÜÄ®ÜÈÉ QÃÜáPÜáÙÜ ¯àvÜÇÝWÜá£¤ñÜá¤. 
C¨ÜÄí¨Ü ®Ý¨ÜŸÅÖÜ¾ ÓÜíXàñÜ ÓÜ»Ý¨ÜÈÉ 
Jí¨Üá £íWÜÙÜá PÝíåÜáìPÜÅÊÜá ®ÜvæÓÜÆá 
ÓÝ«ÜÂÊÝXÃÜÈÆÉ.  C¨ÜÃÜ ËÃÜá¨Üœ 
GÆÉÃÜã ÓæàÄ ÖæãàÃÝo ÊÜåÝw¨ÜªÃÜ 

ǗÆÊÝX ÊÜÐÜìËwà PÝíåÜáìPÜÅÊÜáWÜÙÜá 
®ÜvæíåÜááÊÜíñÝX¨æ Gí¨ÜÃÜá.

"Ë¨ÝÂ¦ìWÜÙÜá «æçíåÜáì©í¨Ü ±ÜÄàPæÒ ŸÃæíåÜá¸æàPÜá'

8 Ë¨ÝÂ¦ìWÜÙÜá ÔËÇ… gv…j ÖÜá¨æªWæ BíåæáR
ÊæáçÓÜãÃÜá: ®ÜWÜÃÜ¨Ü 

ÓÜÃ ÜÓ Ü Ì£±Ü âÃ Üí® ÜÈ ÉÃ ÜáÊ Ü 
hæGÓ…GÓ… PÝ®Üã®Üá 
PÝÇ æ ài® Ü (ÓÝ Ìíå Ü áñ Ü ¤ ) 
Gíoá Ë¨ÝÂ¦ìWÜÙÜá 		
ÔËÇ… gv…j ÖÜá æ̈ªWÜÚWæ 
BíåæáRíåÜåÝX¨ÝªÃæ.

¯ñÜÂ G®….WÜáhÝjÃ…, 
Pæ.¹.ÃæãàÐÜ¯, G®….   
¯Êæà©ñÝ, ÓÜá²ÅíåÜåÝ 
®ÜÊÝÈ, ÊÜáá¨ÜÙÜX ÃÜÎ¾ 
ËàÃÜ»Ü¨ÜÅ, Pæ.Ô.ÓÜáÖÝÓ…, 
ÊÜáÖÜ¨æàÊÜ Pæ.WèvÜ ÖÝWÜã 
ÃÝÖÜáÇ… B©®Ý¥… ®ÝÂÊÜáWèvÜ D ÓÝ«Ü®æ ÊÜåÝw Ü̈ 
Ë¨ÝÂ¦ìWÜÙÝX¨ÝªÃæ. PÝÇæài®Ü BvÜÚñÜ ÊÜáívÜÚ 

ÖÝWÜã ÔŸºí© ÊÜWÜìÊÜâ BíåæáRíåÜåÝ¨Ü GÆÉ A»ÜÂ¦ì 
WÜÚWÜã ÖÜêñÜã³ÊÜìPÜ A¼®Üí¨Ü®æWÜÙÜ®Üá° £ÚÔ¨æ.

¯ñÜÂ G®….WÜáhÝjÃ… Pæ.¹.ÃæãàÐÜ¯ G®….¯Êæà©ñÝ	 ÓÜá²ÅíåÜåÝ ®ÜÊÝÈ

ÊÜáÖÜ¨æàÊÜ Pæ.WèvÜÃÜÎ¾ ËàÃÜ»Ü¨ÜÅ ÃÝÖÜáÇ… B©®Ý¥… ®ÝÂÊÜáWèvÜPæ.Ô.ÓÜáÖÝÓ…

PÜÇÝÓÜáÃÜábíåÜáÈÉ ´æ.22ÃÜí¨Üá 
ÓÝ×ñÜÂ aÝÊÜw&165

ÊæáçÓÜãÃÜá: ÇæàSPÜÃÜá ÊÜáñÜá¤ QÃÜáñæÃæ ÓÜí»ÝÐÜOÝ 
PÝ£ì PÜáÓÜáÊÜá BíåÜáÃÜÖÜÚÛ AÊÜÃÜá, »Ý®ÜáÊÝÃÜ ( ǽ.22) 
¸æÚWæY 10.30PæR "PÜ®Ü°vÜ QÃÜáñæÃæ «ÝÃÝÊÝ×WÜÙÜá 
ÖÝWÜã ÓÝ×ñÜÂPÜ ÊÜåèÆÂWÜÙÜá' PÜáÄñÜá ÊÜåÝñÜ®ÝvÜÈ¨ÝªÃæ.

PÜáÓÜáÊÜá¸ÝÇæ GíŸ ÖæÓÜÄ®ÜÈÉ ŸÃÜÊÜ~WæíåÜáÈÉ 
ñæãvÜXÔPæãíwÃÜáÊÜ ². PÜáÓÜáÊÜá BíåÜáÃÜÖÜÚÛ 

AÊÜÃÜá ®Üíg®ÜWÜãw®ÜÊÜÃÜá. aÝÊÜáÃÝg®ÜWÜÃÜ¨Ü AijíåÜá ÊÜá®æíåÜáÈÉ 
¸æÙæ¨Ü AÊÜÃÜá, PÜ®Ü°vÜ ÖÝWÜã ±Ü£ÅPæãà¨ÜÂÊÜá¨ÜÈÉ GíG ±Ü̈ ÜËà«ÜÃÜÃÜá. 
BPÝÍÜÊÝ~íåÜáÈÉ E æ̈ã̂àÐÜQíåÜåÝX, A®æàPÜ «ÝÃÝÊÝ× WÜÚWæ 
ÓÜí»ÝÐÜOæíåÜá®Üá° J¨ÜXÔ¨Üáª, ®Ýw®Ü A®æàPÜ ÊÝ×¯WÜÙÜÈÉ PæÆÓÜ 
ÊÜåÝw Ü̈ A®Üá»ÜÊÜË æ̈. ÓÜ|¡PÜ¥Ý PæÒàñÜÅ̈ ÜÆãÉ PæçíåÜåÝwÔ, ©®Ü±Ü£ÅPæíåÜáÈÉ 
¯íåÜáñÜÊÝX AíPÜ|ÊÜ®Üá° ŸÃæíåÜááñÝ¤ "PÜáÓÜáÊÜá¸ÝÇæ' GíŸ 
PÝÊÜÂ®ÝÊÜá©í Ü̈ ±ÜÅÔ Ü̈œÃÝ Ü̈ÃÜá. hæãñæWæ AÊÜÃÜ AíPÜ| ŸÃÜÖÜWÜÙÜ ÓÜíPÜÆ®Ü 
"íåæãàÚ¤à®… PæàÚ' ±ÜÅPÜoÊÝX Ü̈áª, 2018®æà ÓÝÈ®Ü "vÝ.ÖÝÊÜåÝ®Ý íåÜááÊÜ 
±ÜÅÍÜÔ¤' æ̈ãÃæ£ æ̈. PÜêÑ, ÓÝ×ñÜÂ, ÎPÜÒ| PæÒàñÜÅWÜÙÜÈÉ BÓÜQ¤ Öæãí©¨ÝªÃæ. Öæbc®Ü 
ÊÜåÝ×£WÝX Êæã.ÓÜí.: 9880145427, 9844405342 ÓÜí±ÜQìÓÜŸÖÜá¨ÝX æ̈. 

´æ.21ÃÜí¨Üá "PÜ¥æ 
PæàÙæãà| Ÿ¯°&920' 
PÝíåÜáìPÜÅÊÜá

ÊæáçÓÜãÃÜá: PÜáÊæí±Üâ®ÜWÜÃÜ 
bñÜÅ 
»Ý®Üá 
ÃÜÓæ¤íåÜáÈÉ 
ÃÜáÊÜ 
ÓÜáÃÜáb 
ÃÜíWÜ 

ÊÜá®æ PÜÇÝ ÓÜáÃÜábíåÜáÈÉ 
´æ.21ÃÜí¨Üá ÓÜíhæ 4.30Äí¨Ü 
5.30ÃÜÊÜÃæWæ "PÜ¥æ PæàÙæãà| 
Ÿ¯°&920' PÝíåÜáìPÜÅÊÜáÊÜ®Üá° 
ÖÜËá¾PæãÙÜÛÇÝX¨æ. 

ÊæáçÓÜãÃÜá GÇ…&q 
pæPÝ°Æi ÓÜËìÓÜÓ…®ÜÈÉ 
ÓÜíWÜÅÖÜOÝ ÊÜÂÊÜÓÝ§±ÜPÜÃÝ¨Ü 
Pæ.WÜOæàÍÜ ±ÜÅÓÝ¨… AÊÜÃÜá 
ÊÜáPÜRÚWæ PÜ¥æ ÖæàÙÜÈ¨ÝªÃæ 
Gí¨Üá ÓÜíÓæ§íåÜá ËgíåÜåÝ 
Ôí«ÜáÊÜÚÛ ±Ü£ÅPÝ 
±ÜÅPÜoOæíåÜáÈÉ £ÚÔ¨ÝªÃæ. 
Öæbc®Ü ÊÜåÝ×£WÝX Êæã.
ÓÜí.: 92435 81097, 99459 
43115 
ÓÜí±ÜQìÓÜŸÖÜá¨ÝX¨æ.

ÓÜ´ÝÄ ±Üâ®ÝÃÜí»ÜPæR Ô.®ÝÃÝíåÜá|WèvÜ ÓÝÌWÜñÜ
ÊæáçÓÜãÃÜá: Ÿíwà±ÜâÃÜ ÖÝWÜã ®ÝWÜÃÜÖæãÙæ 

±ÜÅ¨æàÍÜ¨ÜÈÉ ÓÜ´ÝÄ ±Üâ®ÝÃÜí»Ü ÊÜåÝvÜÆá B¨æàÍÜ 
ÊÜåÝwÃÜáÊÜâ̈ Üá ÓÝÌWÜñÝÖÜì Gí Ü̈á ÊæáçÓÜãÃÜá 
ÖæãàpæÇ… ÊÜåÝÈàPÜÃÜ ÓÜíZ Ü̈ A«ÜÂPÜÒ Ô.®ÝÃÝíåÜá| 
WèvÜ AÊÜÃÜá ±ÜÅPÜoOæíåÜáÈÉ £ÚÔ¨ÝªÃæ. 
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Global investors, develop-
ment finance institutions
and commercial banks sig-
nalled an unprecedented
scaling up of climate finance
for India, positioning the
country as a central pillar in
the global energy transition.

At the Mumbai Climate
Week, speakers underscored
the trillions of dollars re-
quired annually to meet net-
zero goals. 

HSBC estimated that the
global transition economy
needs about $5 trillion a year
— nearly double the current
investment levels — with ad-
ditional demand emerging
from energy-intensive sec-
tors such as AI-driven data
centres.

With structured risk mit-
igation and scalable models,
investors increasingly see In-
dia’s green transition as both
an environmental necessity
and a multi-trillion-dollar
commercial opportunity.

INDIA MARKET
The International Finance
Corporation (IFC) said it has
quadrupled its annual finan-
cing in India in recent years
and aims to scale up to $10
billion annually by 2030. 

“We are actually shifting
to respond to the challenge,
making sure that in a middle-
income country like India,
the World Bank group moves
from a financing institution
to a leveraging bank, where
we are going to be, hopefully
by 2030, deploying $8-10 bil-
lion annually from our own
resources and leveraging
close to $20 billion in private
capital in support of the pri-
orities of India,” said Imad
Fakhoury, Regional Director,
South Asia, IFC.

British International In-
vestment’s Head of Climate,
Amal-Lee Amin, highlighted
its catalytic equity invest-

ments in renewable plat-
forms, noting that relatively-
modest equity infusions
have mobilised billions in ad-
ditional capital. 

“We have learned a lot
here in India. And we’re now
looking to build on that. As
we look ahead into our new
strategy period, mobilisation
is going to be a core pillar,
particularly here in India, in
South-East Asia,” she said.

Meanwhile, Lawrence
Yanovitch, Founder & CEO,
One Planet Sovereign
Wealth Funds, stressed that
sovereign wealth funds are
increasingly aligning long-
term portfolios with Paris

Agreement goals and sees In-
dia as an attractive, scalable
market. Innovations such as
pay-per-use electric vehicle
battery financing and pro-
grammatic renewable plat-
forms are expanding market
depth, said V Vaidyanathan,
CEO, IDFC First Bank,
which has a ₹6,000-crore ex-
posure to the segment.

India’s climate action plan
targets a 45 per cent reduc-
tion in emissions intensity
by 2030, with a goal to
achieve net-zero goal by
2070. It is also aiming to
reach 500-GW power gener-
ation through non-fossil
fuels by 2030.
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Investors see potential in climate finance
in India amid global energy transition

SHIFTING PERCEPTION. With structured risk mitigation and scalable models, investors
increasingly see India’s green transition as both an environmental necessity and a multi-trillion-dollar
commercial opportunity GETTY IMAGES 

Bengaluru-based digital
fixed-return investment
platform Stable Money has
raised $25 million in a Pre-
Series C funding round, led
by Peak XV Partners, with
participation from Z47, RTP
Global and Fundamentum
Partnership. 

The company said it will
use the funds to strengthen
its platform, expand savings
products and hire across
product, partnerships and
technology.

It said fixed deposits
(FDs) remain a large savings
category in India, with over
230 million people relying on
them. It said the segment is
growing at nearly 12 per cent
annually. Stable Money said
users can book FDs without
opening a savings account
and access instant withdraw-
als. 

The company plans to ex-
pand partnerships with
banks and NBFCs to widen
customer choice and im-
prove rate discovery. It also
plans to expand beyond di-
gital channels and build an
on-ground presence in key
cities.

With inputs from intern Tejaswini S

Stable Money
raises $25 m in
pre-Series round 
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Muthoot MCred profit
nearly doubles in Q3

Kochi: Muthoottu Mini
Financiers, which rebranded as
Muthoot MCred, has posted
a net profit of ₹52.16 crore in
Q3FY26 compared with
₹27.18 crore in the year-ago
quarter. Its Assets Under
Management stood at
₹5,494.58 crore as of Q3FY26.
It reported total income from
operations of ₹294.83 crore
(₹203.52 crore). OUR BUREAU

QUICKLY.

Bharat Forge, VVDN Tech
in strategic tie-up 

Pune: Bharat Forge and VVDN
Technologies have signed a
memorandum of
understanding to explore a
strategic collaboration across
automotive, defence and 
data centre technology
domains, the companies 
said on Wednesday. The
companies aim to jointly
pursue opportunities 
in next-generation
technologies. OUR BUREAU

Over ₹8,000 crore was spent
on corporate social respons-
ibility activities by the coun-
try’s top 50 companies last
year. 

According to the Per-
petual Capital Hurun India
Impact 50 – 2026, the activ-
ities reached more than 200
million beneficiaries
nationwide.

Hindustan Unilever
(HUL) tops the list with 53.9
points, showcasing balanced
performance across SDGs
(sustainable development
goals), including climate,
water, circularity, gender
and life on land. 

HCL Technologies ranks
second, with 53.8 points,
employing 67,217 women,
the highest female work-
force in India’s technology
sector, with major reduc-
tions in operational emis-
sions and expansion of en-
ergy-e�cient digital
solutions. 

Grasim Industries (52.6
points), Tata Motors (51.8
points) and Dabur India
(50.3 points) round out the
top five.

Climate Action (SDG 13)
ranks first among the prior-

ities, with 48 companies set-
ting time-bound targets, fol-
lowed by Responsible
Consumption & Production
(40 companies) and A�ord-
able & Clean Energy (30
companies). 

The 50 companies in the
list generated a combined
revenue of ₹48.5 lakh crore. 

METHODOLOGY
The ranking is based on
companies that work on
SDGs, using publicly avail-
able information. 

“Three years ago, when
we launched this list, that
shift was still aspirational.
Today, it is measurable. HUL
runs on 97 per cent renew-
able energy. JSW Energy re-
uses 102 per cent of its
waste. Mahindra &
Mahindra is 15 times water-
positive. These are funda-
mental reimaginations of
how Indian industry oper-
ates,” Anas Rahman Junaid,
Founder and Chief Re-
searcher, Hurun India, said.

“The list reflects that the
impact is no longer just a
founding principle for early-
stage ventures, but it is a
core business imperative for
India’s largest corpora-
tions,” Pranav Prashanth,
Partner, Perpetual Capital,
said.

Our Bureau
Hyderabad

HUL tops Hurun
India Impact 50 list

Dr Reddy’s Laboratories has
acquired the trademarks of
specialty brands, Progynova
and Cyclo-Progynova, and
related assets, for India from
Mercury Pharma Group, a
UK-headquartered specialty
pharmaceutical company for
$32.15 million

Progynova (estradiol
valerate) is an oral hormone
replacement therapy (HRT)
indicated for the treatment
of estrogen deficiency symp-
toms and for the prevention

of post-menopausal osteo-
porosis. Cyclo-Progynova
(estradiol valerate and
norgestrel) is a combined
HRT indicated for the treat-
ment of estrogen deficiency
symptoms, providing both
estrogen and progestogen
components. 

Progynova is the ‘number

one’ brand in the Estradiol
represented pharmaceutical
market (RPM), with strong
physician equity and brand
recall in India.

STRATEGIC ENTRY
As per IQVIA December
2025 data, the brand recor-
ded sales of ₹100 crore. The
acquisition strengthens Hy-
derabad-based Dr Reddy’s
gynaecology portfolio and
marks a strategic entry into
the HRT segment.

“The acquisition will serve
as the spearhead of our ex-
pansion into the HRT seg-
ment, strengthening our ex-

isting gynaecology portfolio
in India,’’ MV Ramana, Chief
Executive O�cer-Branded
Markets (India and Emer-
ging Markets), Dr Reddy’s,
said in a release. 

“With our established
market access, we are
uniquely positioned to ex-
tend the reach of the ac-
quired assets and deliver
greater impact. Further-
more, this acquisition brings
a first-in-class treatment
closer to patients, under-
scoring our commitment to
innovation and patient care
at the centre of everything
we do,’’ Ramana added. 

Our Bureau
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Dr Reddy’s enters harmone replacement therapy biz

Private sector lender DCB
Bank is aiming to double its
loan and deposit book over
the next 3-3.5 years, accord-
ing to MD and CEO Praveen
Kutty. 

He says the bank, which
will continue to focus on
growing secured loans, aims
to lower cost of deposit and
expects slippages to remain
stable, going ahead.

Edited excerpts: 

How is business growth
panning out so far in Q4
and your business
guidance for the next
fiscal?
As a bank, we are focused on
the self-employed segment.
Majority of our deposits and
loans come from this seg-
ment of customers. 

We are present practically
across India, except the
North-East. 

There is not a single State
where we have over 20 per
cent of the assets, so it is a
well-diversified geographical
portfolio. 

We have multiple

products for the self-em-
ployed segment including
home loans, business loans
and working capital loans for
small and medium enter-
prises. 

Practically all loans, ex-
cept for corporate loans, are
curated for the self-em-
ployed segments. 

While some are agricul-
ture-based self-employed,
some are SME manufactur-
ers, retailers, wholesalers,
self-employed professionals
like plumbers, welders,
bakers etc. 

We also ensure that our
loan book is, for the most
part, secured and pre-dom-
inantly we have the collateral
security of residential or
commercial property, and we
also have a sizeable gold
loan-book which ,of course,
is also secured. 

The ticket size is also low,
our ₹3-crore-plus loans form
only 14 per cent of advances. 

We see growth continu-
ing, coming in from mort-
gages, gold prices are climb-
ing and there is increased
demand for gold loan. 

There is some bit of work
that needs to be done on
overdraft accounts for the
SME segment. 

The micro-finance loans

are lower than last year be-
cause of the recent head-
winds. 

KCC, tractor book will
continue growing in a similar
range, but core mix will
largely remain in favour of
secured small-ticket busi-
ness loans. 

We have grown 19 per cent
in assets and 20 per cent on
liabilities; we intend to
double our book in 3-3.5
years.

What are you doing to
improve CASA ratio?
Our CASA ratio stands at up-
wards of 22 per cent. We are

concentrating on lowering
our cost of deposits and to
this end CASA plays an im-
portant role. 

Our savings account rates
are as low as 1.5 per cent, on
the one hand, and also as
high as high as 6.9 per cent
on the other.

High-cost savings account
deposits is frankly the
money which is coming for
investments, which would
otherwise have gone to bulk
deposit. 

It improves the CASA ra-
tio, but not the cost of de-
posit. 

So, our focus is to get cus-

tomers to use the savings ac-
count — to chase the flow
and sooner than later, the
float will materialise. 

Earlier, CASA ratio was
really important because 4
per cent was the maximum
return on savings accounts,
but now because of the free-
dom to price them di�er-
ently, it has become expens-
ive. 

So, CASA ratio, in isola-
tion, may not show the right
picture, but the trend line of
cost of deposit matters. But
still, CASA remains a
cheaper source of funds than
term-bulk deposits. 

Right now, we have
streamlined term deposit
rates lower, and we have
grown deposits by 19.5 per
cent, reduced cost of depos-
its by 10 bps to 6.86 per cent
and kept the granularity of
the deposit franchise. 

Our top 10 depositors now
account for 6.61 per cent of
overall deposits, lower than
past.

Do you have scope to
cut deposit rate further?
We constantly compare the
peak retail term deposit rate
of our bank with top three
private and top three public
sector banks and we are see-

ing a convergence happen-
ing. The gap between us and
them used to be 89 bps in
March, now it has come
down to 60-65 bps. 

The endeavour is to close
this gap even further in the
near future.

Your guidance on credit
cost..
Our goal is to maintain credit
cost in the 45-55 bps range.
What we are seeing is that
slippages have come down to
a three-year low, GNPA and
NNPA are at three-year plus
low and upgrades, as a per-
centage of fresh slippages,
have risen to 86 per cent. 

Post-Covid, we have not
seen such level of upgrades. 

What happens in the self-
employed market is that
there could be delays, but
what is also very true is the
resilience of customer base,
which ensures that loss rates
are low. 

How do you see NIM
moving ahead?
The full impact of 25-bps
repo cut has not been fully
baked in during Q3, some of
it will come in Q4. 

But I think NIM will con-
tinue to improve, going
ahead.

Piyush Shukla
Mumbai
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‘We aim to double loan, deposit book in 3.5 yrs’
THRUST AREA. DCB Bank to continue focus on growing secured loans, according to MD and CEO Praveen Kutty 

Slippages have come
down to a three-year
low, GNPA and
NNPA are at
three-year-plus low
and upgrades, as a
percentage of fresh
slippages, have risen
to 86 per cent
PRAVEEN KUTTY

MD and CEO, DCB Bank

e2213679

e2213679


